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Agenda

• Fusable: How We’re Evolving

• IronGuides: What’s New & What’s Next

• IronGuides Data: What Makes It Unique

• Market Trends: What We’re Seeing

• Market Signals & What They Could Mean
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Intelligence 
That Informs
Delivered through an 
unparalleled fusion of 
scored and structured 
data, trusted media 
engagement, and expert 
professional services

Introducing Fusable

Agriculture Construction Transportation

Content
Core Media Brands

Market & 
Company 
Intelligence

Pricing & Asset 
Intelligence
Taxonomy & Specs

Digital Services



4

Fusable: Evolving to meet your needs

All powered by the Fusable Data Core – one trusted source of truth across all three products.​

Fusable Platform Fusable Salesforce App Fusable API

Our new web-based 
prospecting solution ​

Integrate Fusable prospecting 
data into Salesforce

Integrate Fusable prospecting 
data into any CRM, marketing 
automation, or custom 
business workflows
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New User Interface (Effective August 1, 2025)
 Unified Search Function

 Guide Models – Tractors, Combines, Sprayers
 Non-Guide Models – Planters, Grain Carts, Augers

 40,000+ additional data points

 Streamlined Appraisal Process
 Simplifies and speeds up workflows

 Options & Standard Specifications Modules
 Less scrolling, faster navigation

 Exclusive to IronGuides

 Region & Guide Switching
 Change regions or guides mid-appraisal without starting over

 Option Descriptions
 Long descriptions to provide more detail on package options

 Exclusive to IronGuides
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Long Description
(IronGuides Exclusive)
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Options Module
(IronGuides Exclusive)

Usage Module
(IronGuides Exclusive)
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Standard Specs
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IronGuides Enhancements

 New Model Year in Fall Guide –
Began September 2024

 Comparables Tool – Updated Every 24 Hours
 Similarity Score – Base machine value and 

option dollar amounts (Only One)
 Type, Make, Model, Year are not enough

 Enhanced Filtering & Sorting –
Options, your data vs. Other data

 Interactive Chart – Identify trends quickly
 Summary Tab – Summarizes all selected 

data points
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What is coming?
 John Deere PUKs

 First step to accurate pricing

 Trade Value Calculations

 Trade Premium

 Trade Rough

 Usage Adjustments for Outdoor Power

 Comparables Tool – More Construction

 Upgrade Forecast Tool
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IronGuides 
Exclusive
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Sold Report Normalization Process
 Each sold report must include: type, make, model, year, usage, and options. 
 Type, make, model, and year are not enough
 150+ years of expertise. OEM-verified options. Data cleansing like nothing else on the 

market.
 During this process:

 The machine description is cleansed.
 The value of each option is subtracted from the cash value.

 Allows us to break each machine down to its base configuration, giving a clear view of true 
market movement. Exclusive to IronGuides

Example
 Two combines sitting side by side—one with tracks and 4WD, the other with wheels and 

2WD—could differ by over $100K in options.
 To understand the true combine market, these units must be analyzed on the SAME LEVEL.
 Our process makes this possible.
 Exclusive to IronGuides



What are we 
seeing?
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Since January 1, 2020

800,000+
Reports

$60+ Billion
Asset Sales Data

In the last year…

160,000+
Reports

$19+ Billion
Asset Sales Data

United States Data Sourced by State
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Canadian Data Sourced by Province
Since January 1, 2020

110,000+
Reports

$17+ Billion
Asset Sales Data

In the last year…

25,000+
Reports

$7+ Billion
Asset Sales Data
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Compact Tractor Dealer Cash% Advertised Price

35,500+ Reports
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Utility Tractor Dealer Cash% Advertised Price

20,000+ Reports
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Small Row Crop Tractor Dealer Cash% Advertised Price (100 – 139 PTO HP)

20,000+ Reports
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Medium Row Crop Tractor Dealer Cash% Advertised Price (140 – 179 PTO HP)

10,000+ Reports
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Large Row Crop Tractor Dealer Cash% Advertised Price

51,000+ Reports
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Track Large Row Crop Tractor Dealer Cash% Advertised Price

6,000+ Reports
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4WD Tractor Dealer Cash% Advertised Price

19,500+ Reports
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Track 4WD Tractor Dealer Cash% Advertised Price

11,500+ Reports
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Class 10 Combine Dealer Cash% Advertised Price

1,600+ Reports
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Class 9 Combine Dealer Cash% Advertised Price

7,800+ Reports
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Class 8 Combine Dealer Cash % Advertised Price

22,500+ Reports
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Class 7 Combine Dealer Cash % Advertised Price

12,000+ Reports
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Sprayer Dealer Cash % Advertised Price

17,000+ Reports



Market Signals: 
What We’re Watching 
and Hearing
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Commodities/ Interest Rates
 China
 Major soybean purchases: 12M tons by end of year, 25M+ 

over next 3 years
 Late buying from Brazil

 Beef Cattle
 Prices are up — not many buyers have come back

 Interest Rates
 Dealers tell us interest waivers are doing little to move the 

needle, and that support is drying up fast.
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New Equipment Sales/ Inventory
 Early Order Programs
 Down for the second year in a row

 Inventory Levels
 Most types and class are still saturated
 Focus on usage buckets

 Auctions
 Focus isn’t just on prices, but on movement —

what’s selling and in what quantities.
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Forecast
 Inventory Levels
 When supply is high prices are still soft
 Low new sales should mean fewer trades coming 

back into inventory.
 Less depreciation expected for 2025 model years

 New model combines
 Less 2025 inventory

 Commodities
 Soybeans are too early to call
 Still need some help on corn
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How to Use UCC Data 
to Move Equipment
Presented by Jeff Cull 
Director of Sales, Industrial — EDA by Fusable

November 19 | 2–3 PM | International Ballroom I & II

How to leverage UCC (Uniform Commercial Code) filings 
to identify active buyers, interpret lien details, and target 
prospects ready to upgrade or replace equipment.

Learn how smart data moves metal faster.
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Contact Information

Jon Wommack
Product Manager
Jonwommack@fusable.com99-999-9999
email@fusable.com



Questions?
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